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Key Points of Discussion

Growing Relevance of Negotiations

Culture and Negotiations

Chinese Culture and Negotiation: Case of Mandarin
Misunderstanding of Chinese and Chinese way of doing things
Negotiation with the Chinese: What to Do and What not to do
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Virtual Talk on “Cultural determinants of
Negotiations behavior: Case study of China”

By

Dr. Venkat Raman

Culture and Negotiations

Associate Professor @ IIM Indore
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Growing Relevance of Negotiations

Technological Changes in

Communications

Dominant Values have also
Changed and more and
more Conflicts are settled
through Negotiations

In Business, JVs,
Technology Transfers,
M&As

Yin,Yang and Harmony
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