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Topic of the Virtual Talk 
Cultural Determinants of Negotiations 

Behaviour: A Case Study of China 

Name of the Speaker Dr. G. Venkat Raman 

Designation of the Speaker Associate Professor, IIM Indore 

Date & Time of the Talk 30th June @ 11AM 

Key Points of Discussion 

 

 Growing Relevance of Negotiations 

 Culture and Negotiations 

 Chinese Culture and Negotiation: Case of Mandarin 

 Misunderstanding of Chinese and Chinese way of doing things 

 Negotiation with the Chinese: What to Do and What not to do 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 


